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Piedmont Office Realty Trust, Inc. (also referred to herein as ñPiedmontò or the ñCompanyò) (NYSE: PDM) is an owner, manager,developer and operator of high-quality, 

Class A office properties in select sub-markets located primarily within eight major eastern U.S. office markets.  The Companyôsgeographically-diversified portfolio is 

comprised of almost $5 billion in gross assets and approximately 17 million square feet. The Company is a fully-integrated, self-managed real estate investment trust (REIT) 

with local management offices in each of its major markets and is investment-grade rated by Standard & Poorôs (BBB) and Moodyôs (Baa2).

We use market data and industry forecasts and projections throughout this presentation which have been obtained from publiclyavailable industry publications. These 

sources are believed to be reliable, but the accuracy and completeness of the information are not guaranteed. Certain statements contained in this presentation constitute 

forward-looking statements which we intend to be covered by the safe-harbor provisions for forward-looking statements contained in Section27A of the Securities Act of 

1933 and Section21E of the Securities Exchange Act of 1934, as applicable. Such information is subject to certain risks and uncertainties, as well as known and unknown 

risks, which could cause actual results to differ materially from those projected or anticipated. Therefore, such statements arenot intended to be a guarantee of our 

performance in future periods. Such forward-looking statements can generally be identified by our use of forward-looking terminology such as ñmay,ò ñwill,ò ñexpect,ò ñintend,ò 

ñanticipate,ò ñbelieve,ò ñcontinueò or similar words or phrases that are predictions of future events or trends and which do not relate solely to historical matters. Some 

examples of risk factors that could cause our actual results and expectations to differ materially from those described in our forward-looking statements are detailed in our 

most recent Annual Report on Form 10-K and other documents we file with the Securities and Exchange Commission (ñSECò). Readers are cautioned not to place undue 

reliance on these forward-looking statements, which speak only as of the date of this presentation. 

Unless the context indicates otherwise, the term ñpropertiesò as used in this document and the statistical information presentedin this document regarding our properties 

include our wholly-owned office properties and our office properties owned through consolidated joint ventures, but exclude one out-of-service property as of March 31, 2019.

The information and non-GAAP financial terms contained in this presentation do not contain all of the information and definitions that may be important to you and should be 

read in conjunction with our Annual Report on Form 10-K for the year ended December 31, 2018, and our quarterly report on Form 10-Q for the period ended March 31, 

2019 along with our other filings with the SEC.  Other information important to you may also be found in documents that we furnish to the SEC, such as our Quarterly 

Supplemental Information dated as of March 31, 2019. Such documents are available at www.sec.gov and under the heading Investor Relations on our website at 

www.piedmontreit.com. 

Unless otherwise noted, all financial and statistical information contained in this presentation is as of March 31, 2019, includes all in-service properties, excludes 

one out of service property, and is adjusted on a pro forma basis for the acquisition of Galleria 100 in Atlanta, GA.
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INTRODUCTION



POINTSOFDISCUSSION



ÅDecreased exposure to SW Washington DC 

submarket with sale of One Independence Square for 

$508/SF; Washington ALR now at 12%

Å Increased position in Galleria submarket to 1.3 million 

square feet with the acquisition of Galleria 100 and 

adjacent land site for $95M; Atlanta ALR now at 14%

ÅListed for sale 500 West Monroe in Chicago

ÅMarket leading improvements at SunTrust Center, US 

Bancorp Center, and Galleria assets underway

ÅAnnounced 71,000 square foot lease with WeWork in 

Orlando, backfilling over half of the SunTrust space 

with minimal downtime

ÅExtended NYS lease on a short-term basis to 

conclude lease documentation

ÅCompleted CEO transition
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POINTSOFDISCUSSION

Concentrate Ownership in Specific Submarkets
Balance of CBD, Urban Infill and òHub-urbanó Locations

Across Our Core Markets

Positioned to Drive Value and Income Growth
Buyé Fixé Harvesté Redeploy Accretively

Low Expirations and $30 mm of Contractual Cash NOI Yet to Commence

Average 160 bps Spread between Acquired and Disposed Assets

Capture Redevelopment & Development Opportunities
Enhance / Scale Amenities, Pre-Built Strategies

Ground-up Development

Provide Compelling Value for Tenants
High Quality Product at a Competitive Basisé

With a Focus on Amenities & Unique Environments

CORPORATEOBJECTIVES 2019 YTD HIGHLIGHTS



PIEDMONTCORPORATEOVERVIEW



ARLINGTONGATEWAY

ARLINGTON, VA
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QUALITY, DISTINCTIVEPORTFOLIO

ACCRETIVECAPITALRECYCLING

FINANCIALSTRENGTHANDFLEXIBILITY

LOCALOPERATIONALMANAGEMENT

WHOISPIEDMONT?

GLENRIDGEHIGHLANDSTWO

Atlanta, GA
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Portfolio Location 
(as % of ALR as of 3/31/2019,

including pro forma adjustments for Galleria 100) V Favorable business environment / supportive local government

V Strong education centers

V Proximity to transportation hubs

V Ample size and scale for liquidity 

V Fragmented / limited REIT ownership

V Heavy amenity base

500 West Monroe 

Marketed for Sale

Market and Submarket Criteria Guide Portfolio Enhancement

6% 3% 33% -48% 26% 13% 2% -33% -48%ALR Change%

EIGHTOFTHENATIONõSLARGESTMARKETS:

WELL-LOCATED, AMENITIZEDOFFICEENVIRONMENTSðCBD, URBANINFILL& òHUB-URBANó NODES

QUALITY, DISTINCTIVEPORTFOLIO

Hub-urban
32%

CBD & 
Urban Infill

68%
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Midtown $41/SF

Buckhead $41/SF

Central Perimeter $35/SF

Galleria $31/SF

Submarket vs. National Average Rent Growth4

$250M
Original Investment

~$195
Original Investment

per SF 

~50%
Est. Current Basis 

Discount to 

Replacement Cost

15%
Gross Rent Growth 

Since Acquisition 

PDM Assetsõ Performance
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ATLANTA- NORTHWESTSUBMARKET

220+
Nonstop Domestic & 

International Flights1

4.4
Fortune 1000 HQs 

per 1 million of 

population2

76,000
College Graduates 

per Year3

PDM Submarket Investment 
Submarket Rents 

QUALITY, DISTINCTIVEPORTFOLIO
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ATLANTA- GALLERIAAMENITYBASE

QUALITY, DISTINCTIVEPORTFOLIO

Å5 Cafes

Å3 Conference Centers

Å6,000 SF Fitness Facility with Locker RoomsO
N
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BOSTON- BURLINGTONSUBMARKET

Cambridge $86/SF
Waltham $48/SF

Burlington $40/SF

CBD $62/SF

100+
Nonstop Domestic & 

International Flights1

6.2
Fortune 1000 HQs 

per 1 million of 

population2

104,000
College Graduates 

per Year3

$270M
Original Investment

~$285
Original Investment

per SF 

~30%
Est. Current Basis 

Discount to 

Replacement Cost

PDM Submarket Investment 

Submarket vs. National Average Rent Growth4

18%
Gross Rent Growth 

Since Acquisition 

PDM Assetsõ Performance

Submarket Rents 

QUALITY, DISTINCTIVEPORTFOLIO


